[Your Name]
Representative Transactions: [Your Name], Investment Banking Analyst, [Bank]
[email] · [phone] · Deal values are enterprise values; unannounced deals are described, not named.
COMPLETED AND SIGNED TRANSACTIONS
Project [Name]: $850M sale of a testing and inspection business to a mid-market sponsor	Sell-side M&A · Signed Mar 2025 · Closed Jun 2025
1. Company: provides regulatory testing for industrial and energy customers in [region]; about $74M EBITDA, 60% of revenue under multi-year contracts.
1. My role: built the operating model and a buyer-side LBO to test bids; ran the data room and drafted the industry section of the CIM.
1. Merits and risks: recurring, regulation-driven demand and room for add-ons; key risk was concentration (top 5 customers 38% of revenue), which I would have diligenced first.
Project [Name]: $2.1B take-private of a listed [sector] software company	Buy-side advisory to a large-cap sponsor · Closed Nov 2024
1. Company: vertical software for [industry] customers; about $310M revenue, 92% recurring, 108% net revenue retention.
1. My role: built the LBO (5.5x total leverage, three operating cases), the sources and uses and the premium analysis for the board presentation.
1. Merits and risks: sticky customer base and pricing power; the downside case depended on churn in the smallest customer segment holding below 10%.
$400M dividend recapitalisation for a sponsor-owned specialty distributor	Leveraged finance · Priced Feb 2025
1. Company: distributes [product category] to about 4,000 contractors; about $95M EBITDA.
1. My role: built the lender model and leverage, interest-cover and liquidity cases; drafted the credit highlights for the rating agency presentation.
1. Merits and risks: strong free-cash-flow conversion supported the leverage; exposure to housing starts was the risk I would have stress-tested further.
Project [Name]: $180M sale of a family-owned food ingredients producer to a strategic buyer	Sell-side M&A · Closed Sep 2024
1. Company: makes natural flavourings for packaged-food brands; about $16M EBITDA, two plants.
1. My role: built the operating model and the buyer synergy analysis; prepared the management presentation and organised two site visits.
1. Merits and risks: long customer relationships and clean-label demand; reliance on two plants and one founder-led sales team was the main risk for any buyer.
TERMINATED OR LIVE TRANSACTIONS
Project [Name]: $320M carve-out of an industrial division of a listed parent	Sell-side M&A · Terminated Apr 2025
1. My role: built the standalone cost and separation analysis (TSA costs, one-off costs, run-rate EBITDA) that became the basis of buyer diligence.
1. Outcome: terminated after the preferred buyer's financing fell through; relaunch under discussion.
1. Merits and risks: under-managed inside a larger group, with margin upside once standalone; separation cost and the length of the transition services were the risks to price.
Project [Name]: sale of a [sector] business services company (live, undisclosed)	Sell-side M&A · Live
1. Company: outsourced [service] provider to mid-sized companies; about $40M EBITDA, growing through add-on acquisitions.
1. My role: building the operating model and buyer universe of 30 sponsors and 12 strategic buyers.
